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NATIONAL SUMMARY

A recent RE/MAX survey conducted by 

Leger found more than one in four Canadian 

homebuyers report feeling pinched by the stress 

test, which came into effect in January of this 

year. However, projections for the spring market 

show optimism with most markets expected to 

remain stable or improve.

The average residential sale price in the Greater Toronto 

Area dropped to $753,747, down almost 10 per cent from 

$834,144 in January and February of 2017. With move-up 

buyers driving the market — many of whom are making 

their second or third transition — alongside a booming 

condominium market, prices are forecasted to soften 

throughout the year. Not all regions in Ontario are being 

affected like the GTA. In Ottawa, the average residential 

sale price in January and February was $388,289, up four 

per cent from the same period in 2017, and Kitchener-

Waterloo saw a five per cent price increase year-over-

year.

At the same time, the average residential sale price 

in Western Canada continues to increase. Greater 

Vancouver saw prices increase almost 11 per cent in 

January and February to $1,051,513, up from $950,184 

during the same period in 2017. Despite reduced unit 

sales, prices are expected to continue rising. While 

Victoria is mostly a seller’s market compared to Greater 

Vancouver, it has also seen an increase in average 

residential sale price, which was $831,000 in January 

and February this year compared to $761,000 during the 

same period in 2017.

It is expected that government intervention and 

the stress test will continue to play a pivotal role in 

purchasing behaviour as we look to the months ahead. 

The Leger survey found that four in 10 buyers have had 

to compromise on their purchase, and almost one in 

three opted not to purchase altogether. One quarter of 

buyers compromised on the size of their home, while 18 

per cent made concessions on the location of their home.

Despite these compromises, 55 per cent of homebuyers 

say they feel like they can purchase the type of home 

that suits their families’ needs compared to 46 per cent 

last year.

In Alberta, first-time homebuyers looking for affordability 

in Calgary and Edmonton continue to drive the market 

forward, with single Millennials and young couples 

gravitating toward the relatively stable condominium 

market. The average residential sale price increased 1.4 

per cent in Calgary to $481,775 in January and February 

of this year, up from $475,288 during the same period in 

2017. Meanwhile in Edmonton, a wide variety of inventory 

offers good opportunities for buyers, resulting in a small 

increase in activity and stable year-over-year prices to 

start 2018.

Interestingly, activity in Atlantic Canada experienced 

increased demand from first-time homebuyers, many of 

whom are young couples and families. At the same time, 

the condominium market is being driven by retirees who 

are looking to downsize. Prices continue to rise across 

most Atlantic markets, especially in Saint John where the 

average residential sale price in January and February 

this year was $201,328, compared to $168,956 during the 

same period in 2017.

New residential and commercial development projects in 

markets across the country are expected to fuel demand. 

Cities most impacted will include Edmonton, Kelowna, 

Victoria and Fraser Valley in the West and Windsor, 

London, Hamilton-Burlington, Barrie, Durham, Ottawa, 

Saint John and Halifax in Central and Eastern Canada. 

Despite all of the factors involved, the spring market 

across most of the country is forecasted to strengthen 

as we head into the warmer months. Supply is still low 

in many markets, and while the prices may not reach the 

same levels as this time last year, we are expected to see 

continued healthy price appreciation from the earlier 

months of this year across many regions in the country.  
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MARKET
AVERAGE RESIDENTIAL 

SALE PRICE*
YOY%

AVERAGE 
RESIDENTIAL 
SALE PRICE**

ESTIMATED
SPRING YOY%***

2017 2018 2018/2017 2017 2018/2017

Barrie $432,859 $414,604 -4.2% $535,670 0%

Calgary $475,288 $481,775 1.4% $500,219 0%

Charlottetown $270,666 $266,465 -1.6% $258,000 -4%

Cornwall $177,000 $193,000 9% $177,000 0%

Edmonton $358,851 $367,417 2.4% $383,334 0%

Fraser Valley $520,750 $645,267 23.9% $562,567 0%

GTA - Brampton $703,270 $674,932 -4% $732,757 -4%

GTA - Durham $636,711 $585,024 -8.1% $656,931 -15%

GTA - Mississauga $712,107 $644,834 -9.5% $755,726 -2.5%

GTA - Oakville $1,256,882 $1,054,433 -16.1% $1,214,608 -10%

Halifax $270,038 $284,612 5.4% $294,169 3%

Hamilton-
Burlington

$623,820 $588,824 -5.6% $669,930 0.5%

Kelowna $511,466 $525,670 2.8% $556,375 0%

Kingston $317,645 $367,780 15.8% $337,368 6%

Kitchener-
Waterloo

$446,624 $469,291 5.1% $491,546 6%

London $307,600 $344,800 12% $340,600 10%

North Bay $224,713 $231,177 2.9% $229,299 4%

Ottawa $373,841 $388,289 3.9% $404,122 4%

Regina $301,000 $305,500 1.5% $304,000 1%

Saint John $169,956 $201,328 18.5% $191,091 2%

Saskatoon $322,794 $303,389 -6% $299,500 -5%

St. John's $260,686 $269,993 3.6% $270,942 0%

Sudbury $281,995 $255,936 -9.2% $270,060 2%

Thunder Bay $219,669 $231,357 5.3% $250,616 0%

Toronto $834,144 $753,747 -9.6% $852,000 -5%

Greater Vancouver $950,184 $1,051,513 10.7% $1,034,286 3%

Victoria $557,000 $638,000 14.5% $598,000 10%

Windsor $234,110 $272,080 16.2% $280,072 10%

Winnipeg $284,335 $293,398 3.2% $311,601 -1%

DATA TABLE

*Average residential sale prices listed are from January 1 to February 28 in 2017 and January 1 – February 28 in 2018. **Average residential sale prices listed are from 
April 1 – June 30 in 2017. ***Estimated percentage moves are for April 1 – June 30, 2018 estimates compared to the previous year.
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BRITISH COLUMBIA
VICTORIA
Braden Wheatcroft
250.744.3301
RE/MAX of Nanaimo

GREATER VANCOUVER
Wayne Ryan
604.649.7780
RE/MAX Crest Realty Westside

FRASER VALLEY 
Jorda Maisey
604.760.7030
RE/MAX Little Oak Realty

KELOWNA 
Jerry Redman
250.470.2059
RE/MAX Kelowna

ALBERTA 
EDMONTON
Paul Blais
780.377.2517
RE/MAX Elite

CALGARY
Lowell Martens
403.247.5171
RE/MAX Real Estate (Mountain View) 

SASKATCHEWAN
SASKATOON
Jeff Stewart
306.241.0355
RE/MAX Saskatoon North

REGINA
Rob Nisbett
306.789.7666
RE/MAX Crown Real Estate

MANITOBA
WINNIPEG
Akash Bedi
204.987.9800
RE/MAX Executives Realty

ONTARIO
WINDSOR 
Glen Muir
519.944.5955
RE/MAX Preferred Realty Ltd

Denny Laurin
519.791.4765
RE/MAX Preferred Realty Ltd

LONDON 
Troy Couwenberghs
519.649.6000
RE/MAX Advantage Realty

SUDBURY 
Cathy Gregorchuk
705.560.5650
RE/MAX Crown Realty

KITCHENER/WATERLOO  
Marty Green
519.885.0200
RE/MAX Twin City Realty Inc

HAMILTON-BURLINGTON 
Conrad Zurini
905.545.1188
RE/MAX Escarpment Realty Inc

BARRIE  
Mark Pauli
705.722.7100
RE/MAX Chay Realty Inc

CORNWALL 
Nick Chintakis
613.938.8100
RE/MAX Cornwall Realty Inc

THUNDER BAY 
Mario Tegola
807.344.5700
RE/MAX First Choice Realty Ltd

NORTH BAY 
Shannon Unger
705.495.4555
RE/MAX Legend Real Estate Inc

OAKVILLE 
Claudia DiPaola
905.338.9000
RE/MAX Aboutowne Realty Corp

MISSISSAUGA  
Jodi Gilmour
905.278.3500
RE/MAX realty enterprises inc

BRAMPTON  
Mike Zuccato
905.456.1000
RE/MAX Realty Services Inc

Gurinder Sandhu
905.456.1000
RE/MAX Realty Services Inc

DURHAM  
Noel Coppins
905.728.1600
RE/MAX Jazz Inc

TORONTO  
Cameron Forbes
905.944.8800
RE/MAX Realtron Realty Inc

KINGSTON  
Cindy Haggerty
613.389.7777
RE/MAX Finest Realty Inc

OTTAWA  
Kevin Grimes
613.283.2121
RE/MAX Affiliates Realty Ltd

NEW BRUNSWICK
SAINT JOHN  
Gordon Breau
506.634.8200
RE/MAX Professionals Saint John

NOVA SCOTIA
HALIFAX  
Ryan Hartlen
902.468.3400
RE/MAX Nova

PRINCE EDWARD  
ISLAND
CHARLOTTETOWN  
Mary Jane Webster
902.892.2000
RE/MAX Charlottetown Realty

NEWFOUNDLAND
ST. JOHN’S  
Stephen Winters
709.682.9045
RE/MAX Realty Specialists Ltd

CONTACTS
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About the RE/MAX Network:

RE/MAX was founded in 1973 by Dave and Gail Liniger, with an innovative, entrepreneurial culture affording its agents and franchisees the flexibility to operate their 

businesses with great independence. Over 115,000 agents provide RE/MAX a global reach of more than 100 countries and territories. RE/MAX is Canada’s leading real 

estate organization with more than 20,000 Sales Associates and over 900 independently-owned and operated offices nationwide. RE/MAX, LLC, one of the world’s 

leading franchisors of real estate brokerage services, is a subsidiary of RE/MAX Holdings, Inc. (NYSE: RMAX). With a passion for the communities in which its agents live 

and work, RE/MAX is proud to have raised more than $150 million for Children’s Miracle Network Hospitals® and other charities. For more information about RE/MAX, to 

search home listings or find an agent in your community, please visit www.remax.ca. 

About RE/MAX INTEGRA and RE/MAX INTEGRA, Ontario-Atlantic Canada 

RE/MAX INTEGRA, founded in 1980, is a privately held company by Canadian entrepreneurs. With regional headquarters in Toronto, Boston, Minneapolis, Indianapolis, 

Zug, and Vienna, RE/MAX INTEGRA represents nearly a third of all RE/MAX Sales Associates worldwide. The company was founded on the premise of providing 

outstanding service and support both at the regional level and to the end consumer. The Ontario-Atlantic Canada region has surpassed 10,000 quality Associates; The 

US regions — New England and the Midwest (including the following states: Minnesota, Wisconsin and Indiana) – account for more than 6,500 Associates with over 

2,600 and 3,800 Associates respectively; and the European region leads with more than 16,000 Associates. For more information about RE/MAX INTEGRA, visit www.

remaxintegra.com

Forward-Looking Statements  

This press release includes “forward-looking statements” within the meaning of the “safe harbor” provisions of the United States Private Securities Litigation Reform 

Act of 1995. Forward-looking statements may be identified by the use of words such as “anticipate,” “believe,” “intend,” “expect,” “estimate,” “plan,” “outlook,” “project” 

and other similar words and expressions that predict or indicate future events or trends that are not statements of historical matters. These forward-looking statements 

include statements regarding the future performance of the housing market, the Company’s financial and operational outlook, as well as other statements regarding the 

Company’s strategic and operational plans. Forward-looking statements should not be read as a guarantee of future performance or results, and will not necessarily be 

accurate indications of the times at, or by, which such performance or results will be achieved. Forward looking statements are based on information available at the time 

those statements are made and/or management’s good faith belief as of that time with respect to future events, and are subject to risks and uncertainties that could 

cause actual performance or results to differ materially from those expressed in or suggested by the forward-looking statements. Such risks and uncertainties include, 

without limitation, (1) changes in business and economic activity in general, (2) changes in the real estate market, including changes due to interest rates and availability 

of financing, (3) the Company’s ability to attract and retain quality franchisees, (4) the Company’s franchisees’ ability to recruit and retain agents, (5) changes in laws 

and regulations, (6) failure to maintain, protect and enhance the RE/MAX brand (7) fluctuations in foreign currency exchange rates, (8) the impact of recent changes to 

the Company’s senior management team, (9) the impact of a previously-disclosed special committee investigation, including reputational damage to the Company and 

the time and expenses incurred in implementing the special committee’s recommendations, as well as those risks and uncertainties described in the sections entitled 

“Risk Factors” and “Management’s Discussion and Analysis of Financial Condition and Results of Operation” in the most recent Form 10-K filed with the Securities and 

Exchange Commission (“SEC”) and similar disclosures in subsequent reports filed with the SEC, which are available on the investor relations page of the Company’s 

website at www.remax.com and on the SEC website at www.sec.gov.  Readers are cautioned not to place undue reliance on forward-looking statements, which speak 

only as of the date on which they are made. Except as required by law, the Company does not intend, and undertakes no duty, to update this information to reflect future 

events or circumstances. 


