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Activity in Brampton’s market was driven by first-time home buyers, primarily Millennials and young families. It continues to be a balanced
market driving condo prices up as a result of the solid demand and affordability. The OSFI stress test has had the most impact on sale price
and activity in Jan/Feb. Buyers have made adjustments and the spring market looks strong in comparison.
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Each RE/MAX office is independently owned and operated.* Source: Historical values are sourced
24 from CREA or Local Board statistics. Estimates and forecasts are based on the opinion of
independent RE/MAX broker/owners and affiliates.



