Mississauga sLier's

ONTARIO MARKET
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COMPARED WITH $755,726 FROM THE SAME PERIOD IN 2017

Activity in Mississauga’s housing market was primarily driven by a mix of growing families, young couples and immigrants. It continues to be a
seller's market with low inventory levels in the first two months of 2018. The OSFI stress test has made an impact on Mississauga’s market, with
many buyers taking a wait-and-see approach and shifting their preferences to condos, which offer greater affordability.
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FIRST-TIME Young Couples Condos
BUYERS & Immigrants
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Each RE/MAX office is independently owned and operated. * Source: Historical values are sourced
23 from CREA or Local Board statistics. Estimates and forecasts are based on the opinion of
independent RE/MAX broker/owners and affiliates.



