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2018 1,054,433
%1, ’ | COMPARED WITH $1,214,608 FROM THE SAME PERIOD IN 2017

Activity in Oakville’s housing market was driven primarily by move-up buyers coming from other areas of the GTA. Prices are expected to
drop through the year, despite a significant increase in sale price from 2017 to 2018. The OSFI stress test rules, foreign buyers tax and
immigration growth have had the greatest impact on sale price and activity this year. New housing north of Dundas Street continues to be
developed and new styles of luxury homes are being introduced.
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TYPICAL BUYER TYPICAL PRICE RANGE FIRST-TIME TYPICAL PROPERTY TYPE PURCHASED
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FIRST-TIME Young Families Townhomes
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New builds, including newer homes in
LUXURY Move-Up Buyers older neighbourhoods, modern west-coast
HOMES style of architecture
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Each RE/MAX office is independently owned and operated. * Source: Historical values are sourced
22 from CREA or Local Board statistics. Estimates and forecasts are based on the opinion of
independent RE/MAX broker/owners and affiliates.



