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COMPARED WITH $852,000 FROM THE SAME PERIOD IN 2017

High demand and limited inventory continue to make the Greater Toronto Area a seller’s market. The new OSFI regulations, foreign buyer’s
tax, rising interest rates and immigration growth have all impacted sales and activity in 2018. Activity in the Greater Toronto Area was
primarily driven by move-up buyers, many making their second or third transaction. Detached single-family homes are seeing the most
activity, followed by condominiums. Continued high demand for condominiums is expected for the spring market.
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$2 M = $4M Boomers are passing on wealth to kids who
LUXURY Move-Up Buyers are buying luxury homes, Retirees are selling
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luxury homes and buying luxury condos
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Each RE/MAX office is independently owned and operated.* Source: Historical values are sourced
26 from CREA or Local Board statistics. Estimates and forecasts are based on the opinion of
independent RE/MAX broker/owners and affiliates.



